
Help for the Season’s 

Cleaning 
Get the house in order! Let me 
recommend top quality service 

providers to help. Contact me for a 
referral: 

503-781-6726 
jan@thejanrobinsongroup.com 

What’s So Special about  

St. Patrick’s Day? 

Saturday, March 17 is St. Patrick’s 
Day. Ever wonder why we celebrate 
St. Patrick’s Day around the world?  

Ostensibly, the day is to honor 
Ireland's patron saint, who introduced 
Catholicism to the Irish and rid the 
land of snakes. That’s why you 
celebrate it, right? Probably not.  

More likely you celebrate because, 
like the Irish, you love a party! St. 
Patrick's Day is just smart marketing.  

There are Irish people in every nook 
of this planet. Many are natural 
brand ambassadors, willing to 
celebrate wherever they are, 
and happy to perpetuate the 
idea of fun-loving Irish. Bars are 
eager to promote the occasion 
to sell more green-tinted beer. 
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listing periods with different agents. 

One listing lasted three months and 

had no offers. The other listing 

received an offer right away at the 

asking price. Which image from 

above went with the faster sale? 

If you guessed the one on the right, 
you are correct. Apparently realism 
in images is not a deciding factor in a 
sale. What is a deciding factor is how 
many people see the house in 
person. 

Statistics show that the more people 

who go through a house, the faster it 

sells. Therefore, enhancing a room 

through staging and good 

photography (not fakery) can help a 

home sell faster simply by getting 

more people to the house. Once at 

the house, people quickly forget the 

photos as other aspects of the home 

attract them. 

The psychology of listing 
photographs is not hotly debated. 
But maybe it should be, because 
listing photos can make a huge 
difference in how fast and for how 
much a home sells. 

The important question is this: 
Which works better to sell a house…
a realistic image, or an image 
“dressed to advantage” to enhance 
the size or angles of a room? 

On the buyer side, I can tell you that 
home buyers are often disappointed 
or even angry when they see a 
home that doesn’t measure up to 
the ideal images they saw online. 

I can also tell you that sellers love 
photos that make their homes look 
as special as they feel. 

But which works better in terms of 

selling? Take a look at the two 

images above. You see the same 

bathroom photographed for two 

Realism or Idealism… 
Should We Photoshop Your Listing Images? 

Put an Extra $5,000 in Your Pocket When You Sell 

What you do before you sell can net you $2,000, $5,000, even 
$10,000 more at closing. Contact me for an in-home consultation: 

 503-781-6726 | email me at jan@thejanrobinsongroup.com 



A Tangled Irish Yarn 
Murphy and O'Brien are walking in the woods. They come 
across an abandoned well. Murphy says, “I wonder how 
deep that well is?” 

O'Brien says, “We can figure it out. We drop something 
in, we time how long it takes to hit the bottom, multiply 
that times 32 feet per second squared—the rate at which 
objects fall in a vacuum—subtract a little for wind 
resistance and we've got the depth of the well.” 

Murphy says, “What are we going to drop down it?” 
O'Brien looks around and sees a big heavy log lying on the 
ground. He squats down by the log and, using his legs 
correctly, he gets it onto his shoulders, staggers over and 
tips it into the well. They count, “One hippopotamus, two 
hippopotamus, three…” and SPLASH! 

Murphy says, “Three seconds! Quick, multiply that by 32 
feet per second squared!” 

“288 feet!” O’Brien says. “Subtract for wind resistance, 
say 18 feet. The depth of that well is 270 feet deep.” 

As he finishes the calculation Murphy shouts, “LOOK 
OUT!!” He pushes O'Brien out of the way, and a goat runs 
between them and jumps head first down the well. 
Murphy says, “Wow, I've never seen anything like that.”  

 

March Quiz       Which character is first to speak in the original “Star Wars” movie? 

Add an After-Market Breakfast Bar 

Just then a farmer wanders up and says, “What's going 
on here boys?” 

O'Brien says, “We just figured out the depth of this well 
to be about 270 feet deep, and then the strangest thing 
happened. A goat ran between us and jumped head first 
down into the well.” 

The farmer says, “Well, I’m just glad it wasn't one of my 
goats.” 

Murphy says, “How do you know it wasn't one of your 
goats?” 

And the farmer says, “Because all of my goats are 
tethered to big heavy logs.”   

~ by Jason Stevenson 

70 Is the New 30 
As people age into their 60’s and 70's, there is an 
impression that they should have "made it by now."  

Yet there is ample evidence that people may not achieve 
their life goals until well into their upper years.  

For instance, “Colonel” Harlan Sanders was 65 when he 
began trying to license his chicken recipe, launching 
what would become Kentucky Fried Chicken. 

These days, seniors often think less in terms of 
retirement and more in terms of "what else can I do?"  

They’re starting 
businesses, writing 
first novels, and 
building empires—
acting much more like 
tricenarians than 
septuagenarians. 



Thank You! 
Welcome new clients and Thank You to 
friends who’ve trusted me to work with 
you, your friends, family and coworkers. 

Special thanks this month to... 

Thomas Spencer 

Roxanne Miller 

Anne Renfro 

I hope you feel comfortable introducing me 

to the people you care about, too! 

Want to Win a $10 Coffee Card? 

It’s easy! Answer the quiz question on page 2. Each month, all 
correct entries have a chance of winning a FREE coffee card. Put 
the word QUIZ in the subject line and email it to:   
jan@thejanrobinsongroup.com 

 Last month’s question: Where is Greenwich (as in GMT: 
Greenwich Mean Time—where clock time starts each day)? 

 Answer: It’s a district in London. 

 Congratulations to last month’s winner!   

Lynn Havnar 
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4 Easy Ways to Be a 

Real Estate Investor 

I’m often asked for the easiest or cheapest 
ways to get started in real estate investing. 
With that in mind, here are 4 super-easy approaches. 

 Rent a room in your own home. Using a service like Air B&B, or 
just putting an ad on Craigslist, you can rent a room part or full-
time. You don’t even need to be a home owner! 

 Buy a new home and rent out your old one. You may be able to 
count the rent as income when buying the next home. But consider 
the tax implications carefully. A good mortgage broker can help. 

 Invest in crowdfunded real estate. Do extensive research before 
taking this path. Look for past performance and read the fine print. 

 Buy into a real estate investment trust (REIT). There are many 
guides online that show how. This is a passive approach, and may 
offer low but steady returns when investing long-term. 

International Travel with  

Your Mobile Phone 

If you are travelling overseas and 
would like to use your mobile phone 
you have a number of options. 

Do you need to be contactable on 
your current phone number while 
traveling? Ask your carrier if they 

offer global roaming packs that include calls, text and 
data (at an extra cost). Questions to ask your carrier: 

1. What countries can I use the pack in? 

2. How much does it cost and how am I charged for it? 
Some packs are charged on a per day basis, while for 

others you pay an upfront fee for a set amount of 
inclusions that last a set number of days. 

3. What are the inclusions? Some packs include calls, text 
and data. Some just include limited data, which can be 
used up quickly if you’ll need your phone for navigation. 

4. What are the charges for going over the inclusions and 
how do I track my usage? 

5. When my roaming pack expires, what rates will I get 
charged for calls, text and data? 

Watch out for automatic opt-in settings for roaming 
which can result in huge unexpected charges. If you 
don't need your current phone number, you can also 
buy a local SIM card for your phone at your overseas 
destination, and use free local Wi-Fi.  

 

 

 
 

Free Report 

Don’t be the person who says “Why didn’t 
the home inspector uncover these 
problems?” Contact me for a copy of...  

How to Get a Better Quality 
Home Inspection 

503-781-6726 
Email me at jan@thejanrobinsongroup.com 



This newsletter is for entertainment purposes only.  Credit is given to the authors of articles that are reprinted when the original author is 
known.  This information is solely for entertainment, and should not be substituted for medical, legal, financial or tax advice.  Do not hold us 
responsible for actions you take without proper medical, financial, legal or tax advice. This is not intended as a solicitation of listed property. 

Things to Think about before Downsizing Your Home 

Millions of homeowners live in large, often multi-story homes they simply don’t need any longer. Their kids are grown and 
moved out. They don’t enjoy cleaning it. They can’t manage the huge yard. But it can be scary, painful, and possibly unprofitable 
to move…so why bother? If you—or people you know—are thinking about downsizing, here are some questions to consider. 

 Do you have enough equity in your current home that you can buy a smaller home with lower payments...or free and clear? Is 
it even possible to buy a home with lower payments in your area, given interest rates and prices? 

 Are there desirable single level homes you would want to move into? If you don’t know, then hop onto my website at 
www.wisemovere.com and do a search, or call me for help. 

 Would it be more profitable to move now or wait?  By buying smaller now, you may take advantage of lower interest rates, 
lower prices, and a longer ownership window for building equity again in the new home. But if you wait, you could gain more 
equity in your current home. It depends on if the market is rising, falling, or stabilizing.  

If you, or someone you know lives in a home that’s too large now, please call me to discuss the pros and cons—and costs—of 
moving.  

 

Here are the top 28 Portland neighborhoods where homes sold the fastest  2017 

Hi Everyone!  

Here is some info I wanted to share with you about 
the real estate market and sales trends from 2017. If 
you are thinking about selling your current home, or 

purchasing a new one I would be happy to help you.     

Jan Robinson 
 

Those selling houses in two Aloha & Lafayette communities last year wel-
comed a bevy of buyers who quickly paid for their new properties. 

The same goes for the Rockwood, Troutdale, & 5 other neighborhoods 
that, unlike in 2016, earned spots in the Hottest ‘Hoods “fastest-selling” 
category. The Aloha & Lafayette ZIP codes on the list (respectively, the 
97078 and 97127 ZIP codes) both achieved a lofty ranking on the 2017 
list. 

The inclusion of those nine ‘hoods indicates that the communities where 
homes sell the fastest are increasingly located in Portland’s suburbs.   
Seven of the top 10 fastest-selling neighborhoods are located outside of 
the Rose City’s limits.  

Indeed, the Hawthorne neighborhood, which ranked first in 2016 for the 
overall fastest-selling spot, fell cleanly out of the top 10 during 2017. 

In general, the fastest-selling homes also spent more average days on the 
market last year. Homes in Hawthorne sold within 18 days of entering the 
real estate fray last year. Fast-selling homes in this year’s #1 ‘hood 
logged an average of 23 days. 

The 2017 fastest-selling homes roster also includes a five-way tie at the 
#25 spot, which accounts for the inclusion of 28 communities in today’s 
line up. (Portland Business Journal January 24, 2018 edition) 

Rank 

Zip 

Code Neighborhood 

Average 
Days on the 
Market 

#25 97015 Clackamas 38 

#25 97220 Parkrose/Sumner 38 

#25 97202 Sellwood/Eastmoreland 38 

#25 97007 Beaverton/Aloha 38 

#23 97218 Cully 37 

#23 97222 Milwaukie 37 

#21 97053 Warren 36 

#21 97214 

Ladd's Addition/

Hawthorne 36 

#16 97062 Tualatin 35 

#16 97030 Gresham 35 

#16 97211 Piedmont/Cncordia 35 

#16 97230 Hazelwood/Fairview 35 

#16 97223 Tigard/Metzger 35 

#15 97123 Hillsboro 34 

#13 97215 Hawthorne/North Tabor 33 

#13 97060 Troutdale 33 

#11 97233 Rockwood 32 

#11 97203 St. Johns 32 

#6 97127 Lafayette 31 

#6 97216 Montavilla/Hazelwood 31 

#6 97078 Aloha 31 

#6 97213 North Tabor/Hollywood 31 

#6 97206 Foster/Powell 31 

#5 97005 Beaverton/Aloha 28 

#3 97003 Beaverton/Aloha 27 

#3 97124 Hillsboro/Rockcreek 27 

#2 97008 Beaverton  25 

#1 97006 Beaverton  23 
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